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Secrets Closing Sale Zig Ziglar
If you don't sell, you don't have a business. In Secrets of
Successful Sales, Alison Edgar, The Entrepreneur's
Godmother, brings together psychology and sales to
help you develop a winning strategy for increasing sales
and growing your business. Centred around Alison's
Four Key Pillars of Sales methodology, this book enables
you to understand customer behaviours, provides you
with a foolproof process, explains how to create an
effective strategy, and close with confidence.
Phil M. Jones has trained more than two million people
across five continents and over fifty countries in the lost
art of spoken communication. In Exactly What to Say, he
delivers the tactics you need to get more of what you
want.
Here in a short, compact and concise format is the
basics of how to persuade more people more effectively,
more ethically, and more often. Ziglar draws from his
fundamental selling experiences and shows that while
the fundamentals of selling may remain constant, sales
people must continue learning, living, and looking:
learning from the past without living there; living in the
present by seizing each vital moment of every single
day; and looking to the future with hope, optimism, and
education. His tips will not only keep your clients happy
and add to your income, but will also teach you ideas
and principles that will, most importantly, add to the
quality of your life. Content drawn from Ziglar on Selling.
Full of entertaining stories and real-life illustrations, this
classic book will give you the strategies you need to
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become proficient in the art of effective persuasion,
including how to project warmth and integrity, increase
productivity, overcome objections, and deal respectfully
with challenging prospects. This new edition includes
fresh opening and closing chapters as well as tips and
examples throughout that illustrate the relevance of
these truths in the marketplace today. Also includes a
foreword written by Tom Ziglar.
The Closer’s Survival Guide is perfect for sales people,
negotiators, deal makers and mediators but also critically
important for dreamers, investors, inventors, buyers,
brokers, entrepreneurs, bankers, CEO’s, politicians and
anyone who wants to close others on the way they think
and get what they want in life. Show me any highly
successful person, and I will show you someone who
has big dreams and who knows how to close! The end
game is the close.
Raising positive, drug-free kids in a negative world is not
easy, but in the long run it's easier than raising negative
ones. Now, the bestselling motivational author reveals
his simple prescription for success with children, step by
positive step. Drawing on the most comprehensive
measurable results ever made available to an author –
his "I CAN" course, taught in more than five thousand
schools with more than three million participants – and
his own successes and failures as a parent, Zig Ziglar
offers sensible guidelines on: Praise and
encouragement: Children can hardly have too much of
the right kinds. Look for the good in your children and
you will find it. Drugs: The latest statistics and a winning
approach to teaching kids to say no, starting with
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cigarettes. Time: Quality time is not enough. Kids need a
lot of time with parents (and virtually none with TV).
Discipline: The loving parent will not shirk it. Sex and
romance: Be frank, be firm, be realistic. And much more,
in a book that is both refreshingly old-fashioned and
startlingly new. Previous edition: 0-34541-022-x
Zig Ziglar's Born to Win: Find Your Success Code
compresses four decades of life-changing tools and
practices into one inspiring, easy-to-use format for
people who want to grow and improve the whole
spectrum of their lives now! Zig has always taught that
you were born to win, but to be the winner you were born
to be you must plan to win and prepare to win. Then and
only then can you legitimately expect to win. Born to Win
guides readers through this plan-prepare-expect
strategy. You will learn that when you have the hope that
things can change, and a plan to make that change
possible, you can take action. Zig Ziglar's whole-person,
balanced-living approach to life has inspired millions to
enjoy good health, a new depth of love and gratitude for
family and friends, financial security and independence,
and spiritual peace of mind. His instruction on how to live
a life that leaves no room for regret or worry is the
starting point for a joyful, exciting, vibrant life. It is true
that when you have prepared yourself to be the right kind
of person, you can do what you need to do to expect
success. When you truly understand that you were born
to win, you can change the world!
Master the art of the close with the latest book from the
international authority on sales success. Sell Your Way
to the Top shows you the exact steps it takes to create a
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lucrative sales career in any environment or industry by
enhancing your sales conversations through purposeful
questions and vivid imagery.A quarter of a billion people
have already implemented Zig Ziglar's selling strategies
with great success-improving their prospecting,
expanding their customer base, and becoming top sales
stars. Zig's wisdom and wit have helped millions of
salespeople discover:?How to think like a seller and a
buyer for tremendous results?How honesty and kindness
equal sales?The power of positive projection?How to use
your verbal paintbrush to set the scene?Why questions
are vital in making the sale?The secrets of tried-and-true
closes-that actually work!Success is a combination of
specific ingredients that work together to help you reach
your desired goal. With engaging anecdotes and
concrete, actionable strategies, Zig provides each of
those ingredients in Sell Your Way to the Top, including:
?Twenty-Five Sales Points?Fourteen Real-Life Sales
Lessons?Six Keys to Sales?Mind's-Eye
Selling?Overcoming Objections?The Closing?Successful
Selling Secrets?Sell Yourself on SellingSell Your Way to
the Top not only challenges and motivates you; it
provides practical and proven skills to help you close the
sale today-as you build customers and a career for
tomorrow. Along the way, you will learn how to move
from success to significance, ultimately striving to help
others get what they need and want. Hilary Hinton "Zig"
Ziglar (1926-2012) was one of America's most influential
and beloved encouragers and believers that everyone
could be, do, and have more. He was a motivational
speaker, teacher, and trainer who traveled extensively
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delivering messages of humor, hope, and
encouragement. His appeal transcended age, culture,
and occupation. From 1970 until 2010, Zig traveled more
than five million miles around the world sharing powerful
life-improvement messages, cultivating the energy of
change.
Buy now to get the main key ideas from Zig Ziglar's
Secrets of Closing the Sale Do you keep getting ever so
close to making a sale, before the prospect declines? If
so, it might benefit you to learn a secret or two about the
sales profession. In Zig Ziglar's Secrets of Closing the
Sale (1985, reissued 2004), you will learn several crucial
tricks that will help you get to that close. Did you know
that one of the main reasons salespeople don’t get their
close is because they never actually ask their prospects
if they want to buy? Ziglar helps you avoid this, and
several other common mistakes. To be successful, not
only salespeople, but doctors, homemakers, preachers,
parents, teachers, and everyone else must "sell" their
ideas and abilities. This book from a top sales expert
focuses on the most important portion of the sale: getting
them to say "Yes, I will!"
The secret to winning at life is one good choice at a time.
Are you frustrated with your job, career, or relationships?
Are you unsure if what you are doing right now in your
life is the right thing? In this revolutionary new book,
success and motivation expert Tom Ziglar shares the
good news that you can change and that, in fact, you
can win at life. Choose to Win shows you how to achieve
massive change without massive upset. It all starts with
identifying your why, which reveals the how that opens
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multiple doors of what. His revolutionary plan guides you
through making one small choice at a time through a
sequence of easy-to-follow steps in seven key areas:
mental, spiritual, physical, family, finance, personal, and
career. Ziglar also helps you identify the life-killing,
unhealthy habits that cause misery, dissatisfaction, and
lack of success—and, more importantly, how to
implement positive habits through the trinity of
transformation: desire, hope, and grit. The result is a
more productive, more fulfilling, and more meaningful
life. You can take control of your destiny and leave the
lasting legacy you've dreamed about and deserve. You
simply need to choose to do so.
If you want to discover how to close sales using the best
practice (one that's non-pushy, flexible, natural & easy to
learn) then read this book. Author James Muir shares
unique insights on how 'closing the sale' can be done
with a natural, non-pushy sales strategy that breaks the
stigma often associated with professional sales. The
latest science shows that old, counter-productive closing
tactics backfire and hold you back. In The Perfect Close
you will learn a closing method that is nearly always
successful (in the 95% range). It's zero pressure and
involves just two questions. It's a clear & simple
approach that is flexible enough to use on every kind of
sale at every given stage. It can be learned in less than
an hour and mastered in a day. In The Perfect Close:
The Secret to Closing Sales you will learn:- A simple
method to closing that is nearly always successful (95%
range) - Is zero pressure & involves just two questionsHow traditional closing techniques damage trust & what
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you can do remain on emotionally higher ground- How to
close more sales in a way that makes clients feel more
educated, in control and see you as a facilitator &
consultant- A proven and repeatable process for
advancing sales that can be used in any kind of sale at
any given stage- How to add continuous momentum &
advance your sales in a way that results in more closed
business & faster closed business- A natural way to
close that doesn't require that you change your
personality or become someone you're not- How to
completely eliminate the stress & tension that some
people feel when it comes to asking for commitmentsHow to add value on every sales encounterEverything
you need to know to advance every sale to closure The
Perfect Close represents the best practice in closing
sales today.
"The world's greatest salesman" reveals the spectacular
selling principles that have brought him to the top of his
profession as he offers helpful advice on how to develop
customer profiles, how to turn a prospect into a buyer,
how to close the deal, and how to establish a long-term
relationship with one's customers. Reprint. 25,000 first
printing.
The author shares his principles of success and
discusses the effective use of the art of persuasion to
increase sales
The Mary Kay Way: Timeless Principles from America's
Greatest Woman Entrepreneur is back in print and
updated to reflect developments in today’s business
environment for the modern entrepreneur. You will find
inspiration and real, proven success principles that
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represents the forty-five year old success story of Mary
Kay Ash, founder Mary Kay, Inc., the cosmetics
company that provides women with unlimited
opportunities for success. A foreword by Mary Kay’s
grandson, also a company executive, introduces her
timeless guide to entrepreneurial success.

Whether you have been married two years, fifty
years, or anywhere in between, this book offers
couples commonsense advice on how to keep
romance alive in their relationships. To those who
wonder, Can I still rekindle that spark? Ziglar says,
"Yes, you can!" This how-to guide to happily-everafter combines convincing statistics, advice from
experts, and humorous anecdotes from Ziglar's own
experience. Inside you'll find: Six steps for starting
over – no matter how long you've been married Tips
for improving communication Ways to keep sexual
intimacy satisfying and exciting Rules for a fair fight
A frank discussion of the importance of trust Ziglar
also includes a sixty-six-question survey to evaluate
the state of your marriage. Take it before and after
you read this book – you’ll see the difference!
Secrets of Closing the SaleRevell
This is a condensed version of a long epic, written
between 750 and 500 B.C., consisting of 50,000
lines of Sanskrit verse. Divided into seven Kanor
books, it tells the story of Rama from his birth to his
death. At regular intervals throughout the text, the
chapters being condensed are designated by
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Kantitles and numbers. Each interval is appropriate
in length for a daily reading, and there are 365
intervals. The cast of characters is provided by a
glossary of proper names.
Bryan Flanagan wastes no time in instructing those
new to the world of sales. He is direct, succinct, and
uses as few words as possible to make it absolutely
clear that selling is a learned skill and that
professional salespeople are the ones who
understand that selling is not about being a certain
type personality, it is about being the go-to person,
the problem solver, and the solution finder in the
lives of those who need their product or service.
From start to finish, Bryan focuses on every step
necessary to become a skilled professional
salesperson. This work is the complete beginner
“how to” book on sales. The economic climate of
today is making the world of selling a viable option
for many who previously never would have
considered selling an option. This book makes the
option of earning a living in sales viable! Read it and
learn what all existing salespeople already know….a
good salesperson ALWAYS has job security!
From the bestselling author of Born to Win and See
You at the Top, Zig Ziglar shares his wisdom on
successfully setting goals. First time in print! Are you
ready to achieve your goals and turn your dreams
into reality? Zig taught timely goal setting truths from
his speaking platform…verbally! Now, for the first time
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in print, you can actually see Zig Ziglar’s timeless
goal setting philosophies. Are you looking for the
missing link to get you started in the right direction?
Are you wondering how goal setters earn an average
of $4,000 a month more than those who don’t? The
Goals Program provides you with clear goal setting
techniques to set and achieve goals from the
motivational master himself, Zig Ziglar. Zig Ziglar has
trained over 250 million people worldwide these
techniques. Your goals will set the course of your
life, so it’s time to start taking it seriously. In this
book you will discover these simple, yet powerful
discoveries: • Why goals are so important • Why so
many people don’t have goals • The 4 reasons
people don’t set goals • The questions you need to
ask yourself to determine if you have the right goal •
The 7-step goal setting process that will help you
achieve your goals faster • How to build “WantTo’s” from the “How-To’s” The Goals Program
simply helps you identify the right goals, then gives
you a specific formula to achieve those goals. Apply
these winning steps to build a better life and join the
millions of people who have benefited from Zig’s
legacy. If you’re ready to change the most important
facets of your life, then get started today. Don’t
procrastinate another minute. Apply these winning
steps from the motivational master himself to build a
more productive life for you and your family. As you
change your inner-picture, you will discover rich
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blessings as you change each important facet of
your life.
For decades, Zig Ziglar has steered millions of
people toward richer, more satisfying lives. Now, in
God's Way Is Still the Best Way, this dynamic author
and speaker teaches you biblical principles that will
infuse your faith with action and skyrocket your
impact on the world. Ziglar shares how developing
the fruits of the Holy Spirit are key to an energized,
God-centered life. Each chapter is filled with stories
of men and women like Tony Evans, Mary Kay Ash,
and Dr. Kenneth Cooper whose love forJesus
propels them to share their faith and provide relief to
a hurting world. A lively, Christ-centered book that
teaches by example, God's Way Is Still the Best Way
will inspire you to experience success God's way,
which, as Ziglar says, is the only permanent way.
Want to be on top in your sales career? How do you
succeed in the profession of selling?while also
maintaining your sanity, avoiding ulcers and heart
attacks, continuing in a good relationship with your
spouse and children, meeting your financial
obligations, and preparing for those "golden
years,"?and still have a moment you can call your
own? Zig Ziglar shows you how, sharing information,
direction, inspiration, laughter, and tears that will
help you make the necessary choices for a balanced
life?personal and professional. Selling is a
magnificently rewarding and exciting profession. It is,
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however, more than a career. It is a way of
life?constantly changing and always demanding your
best. In Ziglar on Selling, you'll discover the kind of
person you are is the most essential facet in building
a successful professional sales career. You've got to
be before you can do. "I will see you at the top?in the
world of selling."?Zig Ziglar
A collection of vignettes by the author of Over the Top offers
advice on how to improve one's attitude and enjoyment of life
with coverage of such topics as love, inspiration,
relationships, goal setting, and motivation.
After years of speaking and writing bestsellers on the value of
having a positive attitude, motivational speaker Zig Ziglar is
faced with putting his words into action after a fall leaves him
with a head injury. In Embrace the Struggle, Ziglar shares a
personal account of his accident and offers encouragement
through his firsthand experience of overcoming his most
difficult challenge. One of the leading stars in the “positive
thinking” movement, Zig Ziglar has made a career out of
telling people how to have a positive attitude, no matter what
their circumstances are. But when a fall down a stairway onto
a marble floor leaves him with a head injury, he is challenged
with how to put the principles he’d been speaking about into
practice. Ziglar’s willingness to be transparent has him back
writing and speaking with renewed energy before audiences
in the tens of thousands to show that life on life’s terms is still
well worth living. Embrace the Struggle affirms the validity of
the principles Ziglar has held true his entire life and includes
not only his account of living positively through difficult
circumstances; it also includes heartwarming stories of real
people who encouraged him with how they put into practice
these vital principles.
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Get coached by the master - Zig Ziglar
In this newly released edition of one of his classic books, The
One Minute Sales Person, Spencer Johnson, the author of
the number one New York Times bestseller Who Moved My
Cheese?, shows you how to sell your ideas, products, or
services successfully! This is the book that has proved to be a
must-have for the millions of people who were looking for the
quickest way to improve their selling skills. In these changing
times, Spencer Johnson, coauthor of The One Minute
Manager®, shows you how the phenomenal One Minute®
methods can bring real and lasting sales success with the
least amount of time and effort. You will learn how to enjoy
your job and your life more as you discover the effective
secrets of "self-management," the integrity of "selling on
purpose," and the liberating "wonderful paradox" of helping
others get what they want so you can get what you need. The
One Minute Sales Person is a clear, easy and invaluable
guide that works for both you and the people you sell to, for
your financial prosperity and personal well-being. In short, it is
a classic Spencer Johnson bestseller that can help you enjoy
more success with less stress.
Top salespeople aren't born, they're made-but how? By
examining the successful careers, philosophies, and work
habits of some of the world's most brilliant achievers, Secrets
of Superstar Sales Pros reveals hundreds of practical ideas
that can make you a superachiever-in your own right. Here
are just a few of the people and ideas you'll be hearing about:
Dale Carnegie on how selling with a personal touch can help
you sell yourself and win people over Lillian Vernon on
making buyers feel special, working your way up, and taking
chances Larry King on making mistakes, learning from your
errors, and treating prospects with courtesy and respect Zig
Ziglar on how a positive attitude can change your lifeMary
Kay Ash on the role of self-fulfillment Tony Schwartz on how
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to make the “deep sell” Gerard Nierenberg on why
negotiation is really about finding win-win solutions
In this new edition of the classic book, you'll learn how to get
the most out of yourself and others by developing people
management skills. You will also be introduced to the
qualities needed for good leadership and specific solutions for
overcoming and correcting poor management practices. Rich
with anecdotes and vivid illustrations, Top Performance
provides specialized instruction for improving relationships
with supervisors, coworkers, and subordinates to achieve
maximum effectiveness in any profession. This new edition
includes three new chapters and a new foreword by Tom
Ziglar.
Success in 50 Steps has been 10 years in the making, with
the author researching and compiling over 500 book
summaries into video, audio and written format on his website
Bestbookbits.com. The book takes the reader through the
steps of taking their dreams out of their head and making
them a reality. Walking the reader through the steps to
success such as dreams, passions, desire, purpose, goals,
planning, time, knowledge, ideas, thinking, beliefs, attitude,
action, work, habits, happiness, growth, failure, fear, courage,
motivation, persistence, discipline, results and success. With
the pathway to success outlined in 50 easy steps, anyone
can put into practice the wisdom to take their personal
dreams and goals out of their head into reality. Featuring a
treasure trove of quotations from the legends of personal
development such as Tony Robbins, Jim Rohn, Napoleon
Hill, Les Brown, Zig Ziglar, Wayne Dyer, Brian Tracy, Earl
Nightingale, Dale Carnegie, Norman Vincent Peale, Og
Mandino and Bob Proctor to name a few, let this book inspire
you to become the best version of yourself.
Page 14/18

Get Free Secrets Closing Sale Zig Ziglar
Volume 1 of the legendary How to Stay Motivated series - the
most complete series on personal growth and success ever
written!
"The reality is that in order to win in life, you must plan to win,
prepare to win, and then and only then can you expect to
win.” Zig Ziglar
True balanced success starts with becoming the right kind of
person. Becoming the right kind of person begins with the
input that you allow into your life. If you want to change your
life, your future, your success, it starts with what you put into
your mind. This program is packed with life-changing
information that will help you transform your future!
“You are what you are and where you are because of what
has gone into your mind; you can change what you are and
where you are by changing what goes into your mind.” Zig
Ziglar
Are you unhappy with where you are in life?
Are you looking for that edge that will help you grow to
the next level?
Are you looking to super-charge your personal
growth?
Do you want more of the things money will buy and all
of the things money won’t buy?
Are you already successful, but looking to internalize
the steps to success so that you can share them with
the ones you love?
GREAT NEWS! Developing the Qualities of Success is the
program you are looking for! Zig invested over 60 years of his
life researching, testing, speaking, coaching, and
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communicating what it takes to become successful, and this
program gives you the how-to plan you need to achieve more
success the right way.
There are seven powerful lessons in this life-changing
program:
Lesson 1: Planning, preparing and expecting to win
Lesson 2: Taking the first step to a brighter future
Lesson 3: Motivation, the Key to Accomplishment
Lesson 4: Identifying the qualities of success
Lesson 5: Developing the qualities of success
Lesson 6 & 7: Maintaining a winning attitude

In this #1 New York Times bestseller in Sue Grafton's
Alphabet series, private investigator Kinsey Millhone has her
hands full when a job that should be easy money takes a turn
for the worse. Reba Lafferty was a daughter of privilege, the
only child of an adoring father. Nord Lafferty was already in
his fifties when Reba was born, and he could deny her
nothing. Over the years, he quietly settled her many scrapes
with the law, but wasn't there for her when she was convicted
of embezzlement and sent to the California Institution for
Women. Now, at thirty-two, she's about to be paroled, having
served twenty-two months of a four-year sentence. Her father
wants to be sure Reba stays straight, stays home and away
from the drugs, the booze, and the gamblers... It seems a
straightforward assignment for Kinsey: babysit Reba until she
settles in, make sure she follows all the niceties of her parole.
Maybe a week’s work. Nothing untoward—the woman seems
remorseful and friendly. And the money is good. But life is
never that simple, and Reba is out of prison less than twentyfour hours when one of her old crowd comes circling round...
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Do you ever find yourself confusing activity with
accomplishment? In this book, legendary speaker and author,
Zig Ziglar points out you can't hit a target you don't have. He
shares the 4 reasons people don't set goals. Zig guides you
through the 9 steps of setting goals. And he encourages you
with, ''A goal properly set is halfway reached.''
A business classic endorsed by Dale Carnegie, How I Raised
Myself from Failure to Success in Selling is for anyone whose
job it is to sell. Whether you are selling houses or mutual
funds, advertisements or ideas—or anything else—this book is
for you. When Frank Bettger was twenty-nine he was a failed
insurance salesman. By the time he was forty he owned a
country estate and could have retired. What are the selling
secrets that turned Bettger’s life around from defeat to
unparalleled success and fame as one of the highest paid
salesmen in America? The answer is inside How I Raised
Myself from Failure to Success in Selling. Bettger reveals his
personal experiences and explains the foolproof principles
that he developed and perfected. He shares instructive
anecdotes and step-by-step guidelines on how to develop the
style, spirit, and presence of a winning salesperson. No
matter what you sell, you will be more efficient and
profitable—and more valuable to your company—when you
apply Bettger’s keen insights on: • The power of enthusiasm
• How to conquer fear • The key word for turning a skeptical
client into an enthusiastic buyer • The quickest way to win
confidence • Seven golden rules for closing a sale
Kevin Harrington, one of the original "sharks" of the TV hit
Shark Tank, and serial entrepreneur Mark Timm take you on
a journey that radically redefines what it means to truly
succeed--at work, at home, and in every area of life. On one
of the best days of his life as an entrepreneur, Mark Timm
found himself sitting in his car at the end of his driveway. In
just a minute he would go into the house and greet his wife
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and children. But as he basked in the success he'd just had,
he also had to face a surprising realization: he didn't really
want to go home. Mark knew that once he stepped into the
happy chaos of his family, the euphoria of the day would
evaporate. His work life and his home life might as well have
been two different worlds. And at that moment, he
acknowledged--as he puts it--that "my businesses were
getting my first and my best, while my family got my last and
my least." Mentor to Millions charts Mark's journey from that
pivotal moment to a whole new understanding of how work,
life, and relationships can coexist and thrive together. His
guide through this journey: his accomplished mentor, Kevin
Harrington, one of the original "sharks" from Shark Tank, who
shares amazing stories and imparts invaluable wisdom about
how to win in business and in every area of life. This deeply
personal, easy-to-follow book invites you to join Mark and
Kevin on the journey. Every page pulls back the curtain on
entrepreneurship at the highest level, revealing priceless
business lessons--which lead to the biggest lesson of all:
combining the best of business, family, and personal life. If
you're succeeding in business, struggling, or just starting out,
and want your life at home to be what you've always dreamed
it can be, this is the lesson you need to learn: the most
valuable business you'll ever own, work for, or be a part of
isn't the business you go to every day, it's the one you go
home to.
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